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Not Your Grandfather’s Trust

NEW TRENDS IN ESTATE PLANNING

The world of estate planning is changing —
and for the better.

A glimpse into most trusts would reveal
traditional trust structures and investment
assets. While these assets are still
appropriate for many trusts, new trends
are emerging.

Wealth structuring experts are embracing
new methods and considering new asset
classes — including alternative investments
and capital markets strategies.

For the individual, all of this means a more
sophisticated and customized solution with
a greater possibility of success.

« The worlds of planning and investments are
starting to be integrated. Wealth structuring
experts are beginning to think more holistically,
combining sophisticated investment strategies
and planning techniques to create original estate
planning solutions.

 Leveraged gifting strategies offer a potentially
bigger “bang” for the gift-giving dollar — particularly
in a low-interest-rate environment — and can
breathe new life into a tried-and-true structure,
the Grantor Retained Annuity Trust (GRAT).

* Some trusts are being structured for maximum gain
potential. New approaches to these trusts call for
nontraditional portfolio management techniques.

« Alternative investments and capital markets
strategies can play a significant role. Planners are
expanding the sorts of investments they consider
to include vehicles such as hedge funds, private
equity, options and structured products.



Important Information

Alternative investments such as derivatives, hedge funds, private equity funds and funds of funds can result in higher return potential, but also higher loss potential. An
investment in a hedge fund involves a substantially more complicated set of risk factors than traditional investments in stocks or bonds, including the risks of using derivatives,
leverage and short sales which can magnify potential losses or gains. Restrictions exist on the ability to redeem units in a hedge fund. Hedge funds are speculative and involve
a high degree of risk. These investments are generally only available to qualified investors. Such investments should be discussed with financial, tax and legal professionals in
light of an individual’s objectives and tolerance for risk.

Hedge funds present special risk considerations. Such risks may include, without limitation, complex tax considerations, foreign exposure, incentive fee structure, lack of
regulatory structure, restrictions on transferability and liquidity, and the possible use of the following, which may increase the risk of loss to investors: leverage and initial public
offerings. There is limited or no secondary market for interests in hedge funds.

Investors should consider these and other key characteristics of alternative investments such as fees and minimum investment requirements. A hedge fund may use more
aggressive strategies than a mutual fund and as a result entail a higher level of risk. Mutual fund fees are subject to specific regulatory limits under FINRA rules vs. hedge funds,
which have no limits on the fees they can charge to their investors.

Professional management can help to ensure that individual managers are monitored and the overall portfolio is appropriately balanced. Individual investors should carefully
examine the potential benefits and risks and consider whether hedge funds have a place in their investment portfolio.

The opinions expressed in this report are current as of April 16, 2008, and may change without notice. The report is designed to provide general information about ideas and
strategies. It is for discussion purposes only since the availability and effectiveness of any strategy are dependent upon your individual facts and circumstances. Always consult
your independent attorney, tax advisor, investment manager and insurance agent for final recommendations and before changing or implementing any financial, tax or estate
planning strategy. The report does not represent an offer to sell or a solicitation of offers to purchase any security. The views expressed in this report are those of the authors
and not necessarily representative of the views or opinions at U.S. Trust as a whole.

This is not a solicitation, or an offer to buy or sell any security or investment product, nor does it consider individual investment objectives or financial situations. Information
in this material is not intended to constitute legal, tax or investment advice. If any information is deemed “written advice” within the meaning of IRS Regulations, please note
the following:

IRS Circular 230 Disclosure: Pursuant to IRS Regulations, neither the information nor any advice contained in this communication (including any attachments) is intended or
written to be used, and cannot be used, for the purpose of (i) avoiding tax-related penalties or (ii) promoting, marketing or recommending to another party any transaction or
matter addressed herein.

Investment products:

Are Not FDIC Insured May Lose Value Are Not Bank Guaranteed

Certain activities and services referred to herein may be provided by Banc of America Securities LLC, Banc of America Investment Services, Inc., or other affiliates of
Bank of America Corporation and are not provided by Bank of America, N.A. Banc of America Securities LLC (“Banc of America Securities”) is a member NYSE. Both
Banc of America Securities and Banc of America Investment Services, Inc. (a registered broker-dealer) are nonbank subsidiaries of Bank of America, N.A., and members of
FINRA and SIPC.





